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REPRESENT THE FUTURE OF PROFESSIONAL PERSONAL VEHICLES 

 

Why Join the TRIKKE Sales Team? 

TRIKKE is redefining professional mobility with high-performance electric vehicles trusted 
by law enforcement, security, EMS, and facility operations nationwide. As an independent 
sales representative, you’ll be part of a fast-growing movement—bringing unmatched 
agility, comfort, and reliability to clients who need it most. 

 

What’s in it for you: 

• Earn 15% commission on direct accounts, plus scalable bonuses for fleet orders 

• Demo vehicle program to accelerate your sales 

• Exclusive territories and verticals tailored to your expertise 

• Recurring revenue from reorders and long-term fleet expansion 

• Full marketing and technical support—you’re never selling alone 
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The Product Line: Defender & Positron 

Our flagship models are engineered for heavy-duty, all-day use in demanding 
environments: 

• Electric, silent, and emission-free 

• Swappable batteries for continuous operation 

• All-wheel drive, hydraulic brakes, full suspension 

• Carries up to 350 lbs., climbs hills with ease 

• Customizable with lights, sirens, cargo, and branding 

Whether patrolling city streets, navigating campuses, or supporting emergency response, 
TRIKKE vehicles outperform bikes, scooters, and golf carts in every category that matters. 
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 Built on 20+ Years of Innovation 

TRIKKE Tech has been designing and manufacturing cambering vehicles in the U.S. for over 
two decades. Our recent focus on B2B applications has led to breakthrough adoption in: 

• Police departments and sheriff offices 

• Hospitals and universities 

• Airports, casinos, malls, and transit hubs 

• Military, EMS, and city services 

Reorders are common. Satisfaction is high. And the market is expanding. 

 

Competitive Advantage 

TRIKKE stands alone in its category. Unlike Segway PT, T3 Motion, or electric bikes, our 
vehicles offer: 

• Superior ergonomics and stability 

• Better indoor/outdoor versatility 

• Lower maintenance and longer lifespan 

• More intuitive operation for first-time users 

Pricing is competitive across tiers, and our fleet-focused model ensures long-term client 
engagement. 

 

Marketing & Sales Support 

We equip you with everything you need to succeed: 

• Digital and printed catalogs 

• Multimedia demos and case studies 

• Branded shirts and business cards 

• Support for trade shows and client demos 

• Sample vehicle program at 50% off retail (one-time offer) 
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Delivery & Support 

• Fleets of up to 10 units ship in 15–30 days 

• Larger orders delivered within 30-60 days 

• Assembled and customized in Buellton, CA 

• 24/7 tech support and local service in select areas 

• On-site training options available 

 

Commission Structure 

• 15% for rep-initiated accounts 

• 10% for company-assigned accounts 

• Scalable commission for volume discounts 

• Paid upon client payment 

 

Territory & Channels 

Territories are defined collaboratively based on your location, expertise, and existing 
accounts. We support vertical specialization—whether you focus on law enforcement, 
hospitality, healthcare, or campus operations. 

 

Independent Sales Rep Questionnaire 

 

Help us understand your strengths and strategy: 

1. What is your territory? 

2. What products do you currently represent? 

3. What markets do those products serve? 

4. How long have you been in sales? 
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5. Do you have experience with personal vehicles or tactical gear? 

6. How do TRIKKE vehicles fit your sales strategy? 

7. What is your marketing plan for TRIKKE? 

8. Who are your top client targets for TRIKKE? 

9. Can you help establish maintenance vendors in your region? 

 

 


